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Ask the expert
Q How can you preserve your surface carbon level in a sintering 
or hardening processes while avoiding surface oxidation?
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CHTA Secretariat
Items for inclusion in Hotline and enquiries

about CHTA activities should be addressed to:

Contract Heat Treatment Association
c/o SEA / BATF,

Federation House, 10 Vyse Street,
Birmingham B18 6LT

Tel: 0121 329 2970 (or 0121 237 1123)
Fax: 0121 237 1124

E-mail: mail@chta.co.uk
Website: www.chta.co.uk

CHTA Secretary and Hotline Editor:
Alan J. Hick  B.Sc., C. Eng., FIMMM

The Contract Heat Treatment Association is 
not responsible for the statements made or 

opinions expressed by contributors to Hotline.

CHTA is affiliated to the Surface Engineering Association

Goods
receiving –
the added

burden

See page 8

Will you be joining us at the
SURFACE ENGINEERING
AND HEAT TREATMENT

GALA DINNER AND
AWARDS 2016?

Book now…
see page 3
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RETIREMENT

LOOKING FOR SPECIFIC HEAT
TREATMENT CAPACITY?

Where a job is proving difficult to 
source, the “Ask the Members” 
page on CHTA’s website allows the
visitor to ask all CHTA members if  

they have appropriate capacity. 
Once submitted, such an enquiry is 
e-forwarded to members instantly; 

any able to help reply directly.

CHTA WEBSITE

Life and time passes so fast when you are
enjoying yourself. Amazingly, after what
feels like a few minutes, I am about to start
the next phase of mine, following my
retirement from Bodycote this April.
I was born and brought up in Sheffield -
the steel city - where my father was
employed at “Sammy Foxes”, which
became part of BSC and now Tata. This
was destiny; when I came to choose, in
my second year at senior school, between
Latin, Russian, Spanish, Italian or German
as second fore ign language course, I
chose Engineering Science, it was almost
inevitable that I would do a science
degree. So I went to Sheffield to study
metallurgy and from there my path was set.
On leaving university, in 1975, I went to
Lincoln to become Works Metallurgist at
Clarkes Crank and Forge, part of the
Water Somers Group at the time. From
day one, I was into annealing, normalising
and oil harden/temper of many of the old,
and still loved, En steels, together with all
the usual in-house mechanical testing and
the meeting of quality and audit require-
ments of the external bodies, such as
Lloyds and Norske Veritas.
In mid-1978 I moved to Ruston Gas
Turbines in Lincoln, initially as Fabrication
Project Engineer and then, in mid-1979,
working alongside Ted Welch with the
responsibility to set up and run a totally

My life in heat treatment – in the blink of an eye!
As he

approaches
retirement,
Bodycote’s

John Jervis,
a much-valued

long-time
member of

CHTA’s Publicity
Subcommittee,
reflects on over
40 years in heat

treatment.

new in-house heat treatment department
for the turbines and turbocharger
businesses on site. Ironic really, as I have
spent most of my time at Bodycote
persuading businesses to outsource rather
than invest!
The building and equipment investment
was justified and, by the end of 1980, was
in place and operational. After a few good
years, the business struggled, following the
1983 downturn in the energy market, and
so began my career selling heat treatment
processing! In the following years, I ran
the department and sold surplus capacity
to the local forge, foundry and general
engineering businesses in the area,
successfully meeting all direct and over-
head costs from this source of income and
effectively providing the turbine business’s
heat treatment requirements at no cost.

Other highlights during this period were
securing the 1985 Electricity Council PEP
award for the department and, personally,
successfully completing a post-graduate
diploma in management studies.
I decided the time was right to leave
Ruston (now Siemens) in 1988 and joined
Bodycote’s (Blandburgh Nemo at the time)
southern sales team, vowing that I would
definitely not stay in a business again for
as long as 10 years…..and here I am, now
retiring in 2016 after 28 enjoyable and
hectic years with this dynamic and agile
company!

During that time I have had held technical,
quality, and sales/business development
management roles. I have witnessed the
great success and growth within our
business, at home and abroad, but also
the massive changes during those years in
the continued reducing UK manufacturing
base. We have seen significant UK market
sector changes, and customers’ increasing
requirements and expectations of us all. I
have experienced the move to low-cost
economies and, in some cases, business
returning with the realisation that not
everyth ing successful has to be based on
low labour costs alone.
I have seen the positive impact of the
changes in quality standards as they
moved from BS 5750 and DEF STAN 05-
21 to ISO 9001:2000; the moves to
QS 9000, TS 16949 and CQI-9. Those
amongst us who are involved in aerospace
processing have been impacted by the
special process requirements now entailed
to achieve and keep Nadcap, and yet still
receive the continuing and supposedly
obsolete prime and aerospace supply
chain audits!
Our businesses, customer bases and
processes have changed; lots of our
competitors have gone, with a few new
ones formed. In addition, many of the
memorable characters in the business
have retired; I list but a few: David Wilkins,
Terry Atterbury, Ian Brown, John
Chesworth, Alan Whitehouse, Roger Bird,
Bill Hewitt and Mike Hallas.
Having said that, CHTA members are
strong, with many of us reporting growth
into 2016 and onwards. There are great
opportunities for achieving this so long as
we focus on the right markets, be flexible
and continue to meet and beat our
customers’ requirements, invest in our
businesses and develop our people.
Times ahead will not be dull, so enjoy
them!

Hotline wishes John a long and happy
retirement and thanks him sincerely for his
significant contributions to CHTA activities.

John speaking on
behalf of CHTA at last year’s

Advanced Engineering UK show
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For the best in contract heat
treatment services, go to …

www.chta.co.uk
… your guide to sourcing from

UK-wide heat treatment specialists

The challenge
to heat treaters

SEE PAGES 3-5

At October’s SEA Awards evening:
◄ SEA President Lord Whitby (left)

presented our good friend Dave
Elliott, SEA CEO, with a special
honorary award recognising his
service to surface engineering.

Former Wolfson Heat Treatment ►
Centre Manager Derek Close
received the CHTA-sponsored

Award for Meritorious Service to
the Heat Treatment Industry from
CHTA Secretary Alan J Hick (left).

SEE PAGE 6

Worthy winners
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ADVERTISEMENTS

HEAT TREATMENT
Handling Fixtures

Design and manufacture of cast heat treatment 
handling fixtures in heat resistant Nickel Chrome alloys.

 Low fixture weight / high component 
load

 Energy efficiency
 Furnace efficiency

Cronite Group - www.cronite-group.com

� Low fi xture weight / high component load
� Energy effi ciency
� Furnace effi ciency

Low carbon footprint
Increased Productivity

Integration in production lines
Several processes in a single machine

MODULAR & MULTIPROCESS 
HEAT TREATMENT SOLUTIONS

Area Sales Manager - Patrick POULOUX - p.pouloux@ecmtech.fr
UK Sales Agent - Martin WEST +44 1932 868006 - martin@west.eu.com

www.ecm-fu rnaces.com

Insertion CHTA - May 2021.indd   1Insertion CHTA - May 2021.indd   1 07/05/2021   11:11:2407/05/2021   11:11:24

Why buy a new furnace 
from Neotherm?

We are a new company offering a new way to buy a huge
range of furnaces and endothermic generators

Our highly-experienced team, based at our manufacturing site in Birmingham UK, will assess your 
requirements from materials to process fl ow, effi ciency and maintenance.

If we think it is more effective than manufacturing in-house, we will work with one of our partners -
Taiyi Machinery of China, Codere of Switzerland or Uttis of Romania - to supply the best solution.

Our packages include SSI’s latest automation and control systems, online remote support, plus
warranty, maintenance and installation support from our local engineering team if required.

We believe we offer the best value solution on the market today, so send us your enquiry.

Please visit www.neothermltd.com for more information.
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The last 18 months have certainly been a 
turbulent time for people and businesses 
alike. We’ve had to learn to adapt and
work through the fi rst pandemic our 
generation has seen, then witness the
slow recovery to what has commonly been 
coined the “new normal”. All the while 
businesses, certainly in the manufacturing 
sector, have had to adapt to new working 
conditions whilst ensuring they retain the 
same quality of work to meet their client’s 
needs. 
Just as things start to show glimmers of 
getting back to pre-Covid operating levels,
we now face rising energy prices. So
much so that some manufacturers,
exposed to these severe price increases, 
have had to put a hold on production until
the markets stabilise. 
Energy-intensive businesses, especially 
those using natural gas for heating, may
wish to look deeper into the state of the 
current gas market.

UK gas shortage: What’s happening in 
global energy markets? 
The International Energy Agency pre-

Dan Hulme,
Business 

Development 
Manager at

Inspired PLC, 
comments on the 

energy crisis. 

The current challenge 
facing furnace operators

Hotline 165 heralded the contribution “Net Zero – Future challenges facing furnace operators” presented at
the recent Future of Furnaces online event. Here the same author considers a more immediate concern…

dicted, back in April, that world energy
prices, especially for natural gas, would
rise steadily to respond to a post-Covid
surge in economic demand. We are now 
seeing those effects, after the demand for 
natural gas dropped during the height of
the global pandemic in 2020 and, as 
economic activity picked up, the price of
gas has increased across the world.  
A recent drop in system energy share 
of renewables, outages at cross-border
power grid assets, as well as a surge in 
demand for liquefi ed natural gas (LNG) in 
Asia, also contributed to the rising energy 
prices, well above normal levels. 

Energy security and winter
2021/22 forecast
The Department of Business Energy and 
Industrial Strategy (BEIS) Secretary con-
fi rmed recently that, despite high prices, 
the UK is not expecting any disruptions of 
gas supply throughout winter, as we have 
diverse sources of gas supply and strong 
mechanisms to ensure required capacity. 
For electricity, the supply security picture
has been clarifi ed by National Grid ESO in 
recent months, with the system operator 
cautioning that generation capacity mar-
gins will be tight going into winter. Though 
they anticipate lower energy reserves, the 
National Grid does not foresee any need
to trigger emergency supply mechanisms.

Short-term price risks – the perfect 
storm
As the UK is a net importer of energy (gas

and electricity), we rely heavily on fl ows of 
natural gas from Europe. However, 2021 
European gas storage levels are well
below 2019 and 2020 levels (around two-
thirds). This creates a potential risk that 
should Europe have a cold winter, as 
their gas storage reserves are low, there 
could be supply issues that would result in
energy prices increasing further.  
In the past few months, Russian supply 
has been diminishing through their normal 
pipelines, which provide one-third of all 
European gas. Expecting a cold winter, 
Russia is trying to ensure it can supply its
own demand before supplying the rest of 
Europe. This is creating a lot of anxiety for 
traders of gas, which is, in turn, adding risk 
premiums to the price.
The European gas crisis has been felt 
strongly in power markets, with the UK
power stack being especially reliant on
gas-fi red turbines through colder winter 
months. There have also been additional 
unplanned outages for supply of power 
to the UK. One example is the fi re that 
broke out at an interconnector between
the UK and France. This has lead to a
long-term outage which could last until 
October 2022.   
Carbon markets have also applied
pressure on prices recently. Carbon per-
mits allow gas-fi red power plants to
operate and emit greenhouse gas emiss-
ions (GHG). They are designed to
incentivise innovations to reduce their 
emissions, and these permits are traded. 
Following Brexit, the UK has created its
own scheme and, due to an increase in
non-renewable power generation with
supply risks, this has driven carbon prices 
up through increased demand. At the
same time, the supply of these available 
permits is reducing in line with trying to
drive down emissions, creating further
tight supply and demand fundamentals.

Long-term risk versus opportunity
Looking forward to the longer term, there
are a number of signals for price
increases. If the Russian exports of gas to 
Europe remain limited through the winter 
period, this will keep supply tight and push 
reliance on LNG cargos. 
The UK’s power generation assets are 
mixed and varied and some intermittent

“…there could be supply issues that would result in energy prices increasing further.”
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(for example, if the wind isn’t blowing, 
the result is little to no wind-generated 
energy). This puts a heavy reliance on 
gas-powered generation and, in desperate 
times, coal-fired generation, the costs of 
which will both be driven by the gas prices 
and carbon markets.
However, it’s not all doom and gloom. 
There are some potential signals for 
downside pressure in the markets, one 
being policy makers allowing more 
permits into the carbon market, freeing up 
some supply to meet the demand of fossil-
fuel generation of electricity.
Unfortunately for some large industrials, 
the recent price increases have meant 
they have had to reduce or pause 
production, as it has become unfeasible to 
manufacture product in the current mark- 
et. This has meant that some demand has 
come out of the UK network, freeing up 
supply for others that are able to continue 
operating. If this continues over winter, it 
could help to soften the markets. 

What can furnace operators do?  
Given the current uncertainty, forward 
planning for businesses across the country 
remains challenging to say the least. But if 
your contract-end date is approaching, you 
need to be looking at your options now.
Given the sharp rise seen in 2021, 
wholesale energy prices currently sit well 
above typical prices seen through the 
2010s. Despite this, value can still be found 
in taking action, with later-dated contracts 
(2023+) sitting as strong discounts versus 
2022 prices. This pricing dynamic offers 
benefits to those willing to be proactive in 
their renewal strategy, with the opportunity 
to offset further upside risk as we move 
through winter.
With the recent gains in wholesale energy 
markets, you are likely to be seeing 
significant cost increases to your energy 
bill. Although it can be tempting to hold out 
on your renewal when the market is high, 
like it is currently, it is always preferable to 
have a contract in place rather than enter 
the ‘out of contract’ rate territory.
With a flexible supply contract, the 
ongoing risks associated with wholesale 
market volatility can be spread out, 
enabling you to limit upside budgetary risk 
whilst capitalising on downside potential. 
Flexible contracts also enable you to buy 
energy based on a risk management 
strategy, allowing you several different 
approaches to procurement based on 
your risk aversion.

Unlock funds and future-proof your 
business
With both the commodity and non- 
commodity elements of your energy bill 
on the rise, it’s well worth finding ways to 
offset these increases and to future-proof 

your organisation by combating wastage, 
reducing consumption, and ensuring 
supply.

Recover revenue
Businesses can recover incorrect charges 
for up to the past six years. Working with a 
consultancy to review your historical billing 
data means errors can be identified and 
recovered on your behalf, with the potential 
to receive a significant refund that had 
previously been paid incorrectly.

Monitor consumption and target wastage
Many businesses are now collecting half-
hourly (HH) energy data as standard 
but, to identify and reduce energy waste 
effectively, you need to measure and monitor 
your energy consumption continually. By 
reviewing the opportunity to include 
submetering into your production area, you 
will identify unnecessary waste and spot 
early signs of required maintenance – 
potentially avoiding costly downtime in the 
future. 

Invest in on-site generation and storage
A growing number of businesses are 
installing energy-generation assets on-site, 
from solar thermal to heat pumps, biomass 
boilers to combined heat and power (CHP) 
systems. Having the ability to generate their 
own energy enables these businesses to 
be more flexible in their use of grid energy 
as, when there’s high demand for grid 
energy, they can switch to energy 
generated on-site. 
In fact, many organisations that have a 
generation asset on-site are now exploring 
energy storage. By storing the energy 
generated by their asset, they can be sure 
of having energy reserves they can switch 
to during peak-demand periods. Energy 
storage is particularly useful for owners of 
weather-dependent renewable generation 
assets, such as solar panels. On overcast 
days, their solar panels may not generate 
enough energy to power their operations 

through the peak-demand period, but if 
they have energy stored from sunny days, 
they can use this stored energy instead.
With generation assets and storage on- 
site, businesses should be able to reduce 
the amount of grid energy they use and 
ease grid constraints without having to 
turn down any of their assets or 
processes. They may also be able to 
reduce their energy costs, as they can 
switch to on-site generation when grid 
prices are at their highest. 
Having the ability to generate their own 
energy and store it on-site also boosts 
businesses’ energy resilience, as it gives 
them security of supply in the event of a 
grid power failure. On-site energy storage 
may also give some businesses the 
opportunity to sell their self-generated 
power to the grid at times of high system 
stress, or high market prices (which often 
coincide), providing extra revenue-earning 
opportunities.
But before you invest, check whether 
you’re eligible for any of the Government’s 
low- and zero-carbon funding schemes, 
designed to support businesses with the 
upfront costs of renewable technology. Or 
there are ‘no upfront cost’ or ‘spread the 
cost’ options to consider. Current % 
energy savings and typical payback 
periods look incredibly favourable right now.

How can Inspired Energy help?
Inspired Energy have been working with 
businesses, just like yours, for many years 
and have helped them to navigate the 
energy market. Our wide range of services 
means we have expertise in every area of 
energy, from procurement to implementing 
on-site generation and much more.
Our experts are on hand to help support 
your business’ energy needs and help you 
unlock funds to future-proof your business. 
Speak to our experts today on 01772 689 
250 or email hello@inspiredenergy.co.uk.
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When gas prices are front page news you 
know we are in for a diffi cult time.
Unfortunately the immediate spike in gas 
(and therefore energy) prices just appears
to be the start as we head to a net-zero 
carbon economy. For an energy-intensive 
industry sector, traditionally addicted to
gas, it looks like it is going to be a painful 
transition. 
Energy policy needs to create a drive 
towards electricity and away from gas for 
decarbonisation to have any chance of 
succeeding. This must be at the expense 
of gas users by allowing/driving gas prices
ever upwards to make investment decisions 
more favourable. Part of the government 
strategy (I use the term loosely) seems to 
be to support the big energy users through 
decarbonisation clusters and to fund 
this support by charging everyone else,
especially SMEs. There seems to be no 
realisation that you can’t really support
large industries by pricing out their supply 
chains and customer base.
It’s interesting to see Dan, in the forgoing 
article, recommending fl exible contracts.
We have a fl exible contract for gas and 
electricity (via another energy broker),
possibly similar to what others have done 
over the years, where we are part of a 
bigger portfolio of customers. Volumes are 
bought over time and then a price is fi xed 
for a 12-month period. As the advice goes, 
this should remove the pressure of the one-
off purchase and fl atten any spikes. To 
some extent it has but, with the gas, the 
administrators haven’t purchased the full 
amount (which seems to go against the
logic of the whole scheme) and this has left 
us more exposed to the current spike than
we were expecting. No guesses for what
they are blaming that on! 
In the shorter term, these energy increases 
have to be passed on and price increases
and energy surcharges look to be the order 
of the day. Ultimately though, what will be 
the cost to our customers? Will they lose 
business as they become less competitive? 
As material prices go through the same
level of increase as we are seeing with 
energy, and labour increases to follow,
what will we be left with?

Former
CHTA

Chairman
Mike Leach,
MD of Alpha-
Rowen Ltd, 

comments on
the energy crisis visits CHTA 

members
Holding the record for being 

photographed in the most heat 
treatment facilities around the
world, Canada-based Gord 
Montgomery is our friend

behind The Monty, the inter-
net’s widely-read source of

latest global heat treating news. 
Hosted by Hotline advertiser
Super Systems Europe, Gord

was in England again in
September, visiting the CHTA 

members shown here.

visits CHTA 

Bodycote Heat Treatments, Derby

Left to right: Gord Montgomery, Dr. Gary Starr, Works 
Manager, Simon Blantern, VP Operations-UK, and 

Kudakwashe Kafamba, Quality Manager.

The Monty said: “A long-stated goal of Bodycote’s 
is to partner with manufacturers with the intent of 
handling all of their thermal processing require-

ments. There can be few better examples than the 
Bodycote facility in Rolls-Royce Derby, UK.”

Heat Treatment 2000, West Bromwich

Having
visited previously in

2013, The Monty
observed: “We have
been rather lucky in

that we have been able
to witness fi rst hand

how the fi rm has
grown and prospered

over the years.”
Gord fl anked by Directors 
Paul Barber (left) and Adrian Ordidge.

Left to right: Tim Pelari, Mike Jarvis, Luke Collins and Gord.

Wallwork Heat
Treatment,

Bury

Returning after a 2013 visit, The Monty noted: “If any
commercial heat treat facility can be considered full

service, it would be this one. Of most interest to us were
the changes and investments in the past eight years.”

There may be
trouble ahead
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Ask the expert
Q How can you preserve your surface carbon level in a sintering 
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Much-deserved 
recognition

A well-attended SEA Awards Evening on 
October 8th saw the company prizes for 
Marketing, Quality, Environmental, Process 
Innovation and Outstanding Company 
Achievement all go to the metal fi nishers. 
(Perhaps CHTA members will compete
next time?).
However, two of the individual awards
went to good friends of CHTA whom we 
congratulate and celebrate…  

SEA President Lord Whitby praised this 
“quietly-spoken individual” for his excellent 
work representing the surface engineering 
sector, at home and abroad, whilst 
establishing the SEA as a world-leading
organisation. As someone put it on
LinkedIn: “A good man doing a great job”.

Widely known and respected, Derek is 
recognised for his dedicated service to the 
UK heat treatment community during 39
years with the Wolfson Heat Treatment 
Centre, latterly as Manager.

To great acclaim,
Dave Elliott,

CEO of the Surface 
Engineering Association 
since 2002, received a 

special honorary
Award for Service to 
Surface Treatment.

Derek Close, now 
retired from Wolfson 

Heat Treatment Centre, 
received the 

CHTA-sponsored 
Meritorious 

Service to the Heat 
Treatment Industry 

Award.

CHTA MEMBERSHIP FEES
In these hard times, our loyal members will 
be pleased to learn that subscriptions are
not being increased next year. 
The annual CHTA membership fee for a
single-site company remains at £622+VAT
for 2022. For multi-site companies, the 
additional fee stays at £158+VAT per extra 
division.
The 2022 fees are being invoiced on behalf
of CHTA by SEA/BATF.

CHTA members exhibiting on
the SEA pavilion at November’s

MD Debbie Mellor
manning Keighley 
Laboratories’ pod.
“We’d do it again”

British Heat Treatments’ General Manager 
James Stewart and Ashleigh Thomson,

Sales and Business Development.

ADVERTISINGADVERTISING

If you supply to heat treaters, 
advertising in Hotline is a no-brainer

The only UK publication devoted to heat treating, the Contract Heat Treatment 
Association’s quarterly newsletter Hotline is circulated in hard-copy form and is also 

downloadable from CHTA’s website at www.chta.co.uk/newsletter/. 

2022 ADVERTISING RATES
Single-insertion charges for black-and-white ads:

2022 DEADLINES COPY REQUIREMENTS
High-resolution PDFs are preferred

Hotline does not accept recruitment advertising.

For further details, contact Hotline Editor Alan J. Hick.
 Tel: 0121 329 2970; e-mail: mail@chta.co.uk 

ADDED BENEFITS OF 
SERIES ADVERTISING

As well as enjoying a 20% discount on the rates listed, 
advertisers in four consecutive editions of Hotline are, 

at no additional charge, entitled to:

For full-colour ads, add an extra £265+VAT to each of the
above charges.

Advertisers in four consecutive quarterly editions of 
Hotline are entitled to a series rate where all of the above 

prices are discounted by 20% per insertion.

Hotline.

Post regular items in Hotline’s “advertiser news”.

Appear on the Suppliers page of CHTA’s website 
(www.chta.co.uk/suppliers/46/).

Size Dimensions Charge

Quarter page 121mm high x 86mm wide £199 +VAT

Half page 121mm high x 178mm wide or 
254mm high x 86mm wide

£352 +VAT

Full page 254mm high x 178mm wide £630 +VAT

Issue
Publication 

month
Order 

deadline
Copy

deadline

Hotline 167 March 4 February 11 February

Hotline 168 June 6 May 13 May

Hotline 169 September 5 August 12 August

Hotline 170 December 4 November 11 November

Devoted exclusively to the UK heat treatment community



Hotline 166 7  

ADVERTISEMENTS
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Temperature Profiling and TUS Solutions 
for CQI-9 & AMS2750

SS SolutionsSolutions 

Comprehensive
Passes through furnace with the product. 
•   Complete product temperature profile
•   Measurement at up to 20 points
•   Thermocouple type options (K, N etc)
•   Live 2 way radio communication option  

Safe
No Trailing thermocouples so quick, safe, 
system installation without production 
delays. Even with Oil Quench!

Easy
Fully compliant AMS2750 or CQI-9 TUS
reports with only a single Click!

... where experien
ce counts !

For all your Contract Heat Treatment 
Application Needs

PhoenixTM Ltd. 25 Earith Business Park, Meadow Drove, Earith, Cambs., PE28 3QF, UK
Tel: +44(0)1353 223100     E-mail: sales@phoenixtm.com     www.phoenixtm.com

0231 

  

Foundrax have been making hardness reference 
blocks for longer than any other UK manufacturer and 
were the first to achieve UKAS accreditation 

Brinell blocks feature mirror finish for easy              
indentation • Rockwell blocks available in standard 
and premium ranges • Custom grid, standard grid or 
no grid options • Extremely accurate manufacturing 
capability gives high confidence in results   

For details of our competitive pricing, call us on +44 
(0)1458 274888 or email sales@foundrax.co.uk 

All blocks supplied 
with UKAS certificates 
of calibration 

Blocks exceed BS EN 
ISO 6506 / ISO 6508 

and ASTM E10 / E18-20 
as appropriate 

Brinell and Rockwell    
reference blocks from the 
market leaders offer  
exceptional value  

email: sales@almorgroup.com
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FORTHCOMING EVENTS

*Members wishing issues to be raised at CHTA meetings 
should notify CHTA’s Secretary, well beforehand, at 
mail@chta.co.uk.

NICKEL PRICE (US$/lb)

Please send comment and 
news items for March’s 

Hotline 167 to: mail@chta.co.uk
Deadline: February 11th

ANALYSIS OF QUESTIONNAIRE REPLIES RELATING TO 24 CHTA MEMBER SITES

“THIS QUARTER” = 

1 JULY -
30 SEPTEMBER 2021
= TURNOVER INDEX 100

OVERALL ANALYSIS
(24 SITES)

Mean
index

This quarter last year 88.6

Last quarter 103.0

Predicted next quarter 98.5

Tu
rn

ov
er

 In
de

x

Market Movements

Quarter
No. sites

Diary
January 27 2022    
CHTA PUBLICITY SUBCOMMITTEE*
Birmingham, England

January 31 – February 1 2022  
INTRODUCTION TO PYROMETRY
Bristol, England                         https://p-r-i.org/pri-training/

February 10 2022     
CHTA MANAGEMENT COMMITTEE*
Birmingham, England 

February 15-16 2022 
FUNDAMENTALS OF METALLURGY
AMRC Training Centre online course.
https://amrctraining.co.uk/courses/fundamentals-of-metallurgy 

February 23-24 2022 
CARBON AND ALLOY STEEL METALLURGY
AMRC Training Centre online course.
https://amrctraining.co.uk/courses/carbon-alloy-steel-metallurgy 

April 25-27 2022
TOOLING 2022
Örebro, Sweden                 www.tooling2022.org/

April 28 2022       
CHTA PUBLICITY SUBCOMMITTEE*
Birmingham, England 

May 12 2022       
CHTA MANAGEMENT COMMITTEE / AGM*
Birmingham, England 

May 26-27 2022   
27TH NATIONAL CONFERENCE ON HEAT TREATMENT
Genoa, Italy                       www.aimnet.it/tt.htm

June 7-9 2022 
SUBCON
Birmingham, England                  www.subconshow.co.uk 

June 8-9 2022  
A3TS 2022 
Nantes, France
48th congress on heat treatment and surface engineering 
held in parallel with the SVTM 20212 exhibition of vacuum 
technologies and materials treatment. www.a3ts.org/congres/

June 15 2022 
MEXICO HEAT TREATMENT CONGRESS 2022
Queretaro, Mexico         www.metalspain.com/mexico.htm  

July 28 2022         
CHTA PUBLICITY SUBCOMMITTEE*
Birmingham, England 

August 11 2022          
CHTA MANAGEMENT COMMITTEE*
Birmingham, England 

September 5-8 2022
27TH IFHTSE CONGRESS & EUROPEAN CONFERENCE 
ON HEAT TREATMENT 2022
Salzburg, Austria                        www.ifhtse-echt2022.org/  

September 13-15 2022 
HEAT TREATMENT 2022
Moscow, Russia
14th annual international exhibition, the only one on thermal 
equipment and technologies in Russia.
www.htexporus.com/heat-treatment.html

September 20-22 2022 
23RD CHINA (GUANGZHOU) INTERNATIONAL HEAT 
TREATMENT & INDUSTRIAL FURNACE EXHIBITION                  
Guangzhou, China                www.heattreatmentexpo.com  

September 21 2022 
SPAIN HEAT TREATMENT CONGRESS
Bilbao, Spain     http://metalspain.com/heat-treatment.htm

September 11-14 2022 (New date) 
13TH INTERNATIONAL CONFERENCE ON HOT 
ISOSTATIC PRESSING                
Columbus, Ohio, USA                        https://hip2022.com/

October 3-5 2022 
FURNACES NORTH AMERICA 2022                 
Indianapolis, USA
Conference and exposition produced by the Metal Treating 
Institute and its media partner, Heat Treat Today magazine.                         
www.furnacesnorthamerica.com/
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October 11-13 2022 
78TH HÄRTEREIKONGRESS
Cologne, Germany                                                
Heat treatment congress and exhibition: www.hk-awt.de/ 

October 27 2022            
CHTA PUBLICITY SUBCOMMITTEE*
Birmingham, England 

November 2-3 2022
ADVANCED ENGINEERING 2022
Birmingham, England  www.advancedengineeringuk.com 

November 19 2022   
CHTA MANAGEMENT COMMITTEE*
Birmingham, England

June 12-16 2023  
THERMPROCESS 2023                   
Düsseldorf, Germany  
“International Trade Fair and Symposium for Thermo 
Process Technology”:         www.thermprocess-online.com/ 


